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>'MAL mice of me secretary Chairman Powell, oqrr ~ederal hmmunimims Commissh 

I am writing to you to ask for your assistance in dealing with my ILEC, 
BellSouth, in regard to our Commercial Agreement. By way of 
introduction, I am the CEO of a small CLEC headquartered in Macon, GA. 
that serves approx. 32,000 small-business customers with 100,000 lines 
in service. 

We have effectively been given a death sentence by your most recent FCC 
ruling. Within the past three weeks I have met with all of the other 
FCC Commissioners face to face, but was denied a request to meet with 
you. I feel certain that had we been able to meet, you would have been 
able to better understand the needs of small carriers like myself and 
the plight of our small-business customers. 

Clearly, we do not see eye to eye regarding the detailed work that the 
Court required the FCC to conduct in order to reach a finding of no- 
impairment. This was not conducted and therefore, in my opionion will 
not stand up to the scrutiny of the court. In addition, when a finding 
of no-impairment is made, in a very specific state & zone, the 
transition plan detailed in the original TRO should have been enforced 
since it has never been in dispute by any court or ILEC. Finally, the 
Regulatory Flexibility Act requires you to ACT specifically to lessen 
the burden of change on small business carriers like ourselves in 
rulings such as this one - and that did not happen. 

As I explained to the other FCC Commissioners, we must have adequate 
time to build our own network now because the Commercial Agreement 
option is NOT an option. 
5% of all UNE-P lines have signed Commercial Agreements. There are no 
negotiations going on at this time, nor have there been any going on 
for months. 

I beg you to get involved in these Commercial Agreement negotiations 
since this is the only way we can remain in business and effect a 
smooth transition for our 32,000 customers who have 100,000 lines in 
service. There are simply put NO NEGOTIATIONS occuring now, nor have 
there been any for months. The terms being offered by BellSouth are 
onerous and unreasonable and are designed to put us out of business. 
This is not simple market economics at play this is ugly monopolistic 
behaviour at its worst! 

Please, please I beg you to personally come down to Atlanta and meet 
with myself and Duane Ackerman and lets see if you can assist us in 
forging an historic agreement between our two companies that can be a 
guide for all other CLEC's that are similarly frustrated by this 
process. 

Chariman Powell, while I respectfully disagree with your ruling in this 
issue, I implore you to please reach out and assist us at our time of 
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That is why carriers representing less than 
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need. Reasonable men can disagree on a specific issue, but can still 
agree on the bigger picture. 

Respectfully, 

Vincent M. Odd0 
President 6 CEO 
Access Integrated Networks, Inc 
4885 Riverside Drive, suite 300 
Macon, GA 31210 
478-405-3860 (direct) 
478-405-3130 (fax) 
vincent.oddo@accesscomm.com 
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